CRAFT OWNERS’
BENEFITS
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Benefits
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v'Re-finance potentials at the end of the Leasing period
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vInsurance of craft owners operations throughout the
financing period
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v'Scheduled craft maintenance, servicing and classification
obligations
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v Opportunity to Increase the Transport Volume of Exports
Produced
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v Opportunity to Expand Into Other Export Markets
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v Cost effective and efficient means of waterways
transportatlon
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SUMMARY?

Thank yoeuliorn thertime you: have: taken' to review: this brochure. ESMIA'S team hope that this has provided you with a
progressiver solution. which will put: your: operation) tos the fererront off your competitors through the pa rrJr"Jr);chon and
itilisationoithes ESMIATBUSINESS MOdELESMIAS sUppornt will'Enable youltossharein; the nuge protit making potential that can
perrealisedover thernext: fiew years. Ourr commitment: to stccess, will'be: the key te yourr Ventures: rewardss
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